
A b s e n t e e /  t e l e p h o n e  B i d d i n g  F o r m    

Please phone or fax any bids, in addition to sending us this form, to 
assure our receiving them as early as possible.

Please review bidding procedures and the Terms of Sale in the catalogue.

DO NOT fax phone line requests, please.

	N ame_ _________________________________________________________________	B usiness Name _____________________________________________________

	 Address _ ______________________________________________________________________________________________________________________________________

	 City_ ___________________________________________________________________	S tate _ ______________________________________________________________

	 Zip Code_ ______________________________________________________________	E -mail_______________________________________________________________

	T elephone (home)_ __________________________________ 	 (work)_ _____________________________ 	 Fax____________________________________________

	R esale/Tax Identification______________________________________________	S tate________________________________________________________________

On every individual lot, a buyer’s premium in the amount of 22% of the 
successful high bid will be levied up to and including $500,000 and a buyer’s 
premium of 12% thereafter on any amount in excess of $500,000. (CASH 
DISCOUNT: A cash discount of 2% will be applied for payments by check, money 
order, wire or cash received in 15 days. A cash discount of 1% will be applied for 
payments by check, money order, wire or cash received in 16-30 days.)

	  ABSENTEE BID	  PHONE BID

	L ot#	D escription	B id

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 _______________ 	 ____________________________________________________________________________________________ 	 $ _ _____________________________

	 T E L E P H O N E  B I D D E R S  O N L Y :

	 1). Telephone Day of Sale______________________________________________

	 2). Telephone Day of Sale (backup)____________________________________

Auction house or other reference and a valid credit card number (if a first-time bidder)

	 Reference Company Name_____________________________________________

	 Contact Name _________________________________________________________	 Visa/MC/Disc._______________________________________________________

	T elephone _____________________________________________________________	E xp. Date____________________________________________________________ 		

I hereby confirm that I have read and am bound by the “Terms of Sale” for the auction. If I place absentee bids, then choose to attend in 
person, bid by phone, or by any other means, it is solely my responsibility to cancel any or all absentee bids prior to the start of the auction.

	S igned (Signature required to execute your bids) _ ___________________________________________________________	D ate.________________________

R A GO   A RTS    A ND   A U C TION     C ENTER      >

333 North Main Street • Lambertville, NJ 08530 • 609.397.9374 • fax 609.397.9377 • www.ragoarts.com

P l e a s e  a d h e r e  t o  t h e  b i d d i n g  i n c r e m e n t s

$10 until $100 is reached	 $500 until $10,000 is reached 
$25 until $500 is reached	 $1,000 until $30,000 is reached 
$50 until $1,000 is reached	 $2,500 until $50,000 is reached 
$100 until $3,000 is reached	 $5,000 until $100,000 is reached 
$250 until $5,000 is reached	 $10,000 over $100,000

Rago’s guarantees you a line and a phone agent for bidding 
until 4 PM on the day prior to an auction. After that time, we 
will gladly accept your absentee bids, even during the auction 
(up to 30 minutes before a lot goes on the block). 

Buyer Number

Staff Initial	D ate/Time


